Case Study: - Product Visibility & Drive Sales
Challenge

Client has been in the business of selling fine grooming products for over 15 years. have partnerships with many of the leading
grooming brands in the USA. Manufacture high-end shaving tools, accessories, and soft grooming products for all men. Client
gave us the opportunity to manage their ecommerce online business after seeing our expertise in A+ Content; they expect us to
provide expertise level operation to drive more sales on their various platforms and professional work for product optimization
as per marketplace standards to make content SEO friendly and increase product visibility. They were having trouble managing
multi-platform for US and Canadian channels, and they wanted to be able to oversee all inventories across all locations for a
better result.

Solution

We strive to offer our clients a comprehensive solution and the best assistance, which we successfully deliver through our
experienced team, who are adept in identifying and resolving client problems and delivering the best outcomes with efficiency.

e  Starts by understanding client expectations and business processes.

e Preparing Analytic report of the previous listings structure.

e  Categorized the products to use the universal content for the similar listing to save the time.

e  Prepared the master file of the listings to utilize in different marketplaces as per the existing template.
e  Finalize the data and get approval from the client on the template.

e Get done the optimization in batches to speed up the process.

e  Explored the new sales boost opportunity on amazon seller central to boost up the sales volume.

e  Compare the product Ranking over the amazon buyer page.

e Analyzed the Top competitors and suggested accordingly.

e Identify the Stand-Alone items in inventory and create parent to have better buying experience.

e Run PPC with optimized products and generated good amount of impression with our tactics.

e Utilized Helium 10 tool for high density keyword search and implemented into the respective ASIN for quick sessions.

Result

As a result, we established goodwill on the online marketplace within the intended period of time and our client appreciated
the effort we put into completing this project on time with 100% accuracy. Below are a few examples of the sales numbers
achieved.
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